English 407 Proposal Writing

Sales Letters


SALES LETTER: OPENINGS AND CLOSINGS

Do you still close the bathroom door when there’s no one in the house?

Can You Use $20 This Week?

Do you want information about investments?

Do you know the best investment for your money right now?

Interest rates are out of sight. Can you still make money investing in land?

Dear Writer:

What is the best way to start writing?

Dear Reader:

She hoisted herself up noiselessly so as not to disturb the rattlesnakes snoozing there in the sun.

To her left, the high desert of New Mexico. Indian country. To her right, the rock carvings she had photographed the day before. Stick people. Primitive animals.

Up ahead, three sandstone slabs stood stacked against the face of the cliff. In their shadow, another carving. A spiral consisting of rings. Curious, the young woman drew closer. Instinctively, she glanced at her watch. It was almost noon. Then just at that moment, a most unusual thing happened. 

Suddenly, as if out of nowhere, an eerie dagger of light appeared to stab at 

the topmost ring of the spiral. It next began to plunge downwards-

shimmering, laser-like.

It pierced the eighth ring. The seventh. The sixth. It punctured the innermost 

and last. Then just as suddenly as it had appeared, the dagger of light was 

gone. The young woman glanced at her watch again. Exactly twelve minutes 

had elapsed. 

Coincidence? Accident? Fluke? No. What she may have stumbled across that midsummer morning three years ago is an ancient solar calendar. 

Dear membership Candidate:

I’m writing to offer you a job:


It’s not a permanent job, understand. You’ll be working for only as much 

time as you find it rewarding and fun.

It’s not even a paying job. On the contrary, it will cost you money. 

“I never tell my partner that my ankle is sore or my back hurts. You can’t give in to pain and still perform.” 

--Jill Murphy

Soloist

P.S. Once I finish the limited harvest, that’s it! I do not store any SpringSweet Onions for late orders. I will ship all orders on a first come, first served basis and when they are gone they are gone. Drop your order in the mail today...or give me a call toll free at 8000-531-7470! (In Texas: 800-292-5437)

Sales letter for Frank Lewis Alamo Fruit

P.S. And...we’ll be pleased to send you—as a new member—the exquisite, full-color 1991 Sierra Club Wilderness Calendar. It’s our gift...absolutely FREE to you...to show our thanks for your membership at this critical time. 

Fund-raising letter for Sierra Club

P.S. Photographs may be better than words, but they still don’t do justice to this model. Please keep in mind as you review the enclosed brochure that your SSJ will look even better when you can see it firsthand in your own home.

Sales letter for the Danbury Mint’s model of the Duesenberg SSJ

P.S. It is not easy to be a hungry child in the Third World. If your parents’ crops fail or if your parents cannot find work, there are no food stamps...no free government-provided cafeteria lunches.


Millions of hungry schoolchildren will be depending on CARE this fall. Your gift today will ensure that we will be there—that CARE won’t let them down.

Fund-raising letter for CARE

SALES LETTER: WRITING STYLE

1. Make your writing tight.

So tiny, it fits virtually unnoticed in your pocket. So meticulously hand-assembled by unhurried craftsmen in Switzerland, that production may never exceed demand. So everyday useful, that you’ll wonder how you ever got along without it. 

Letter asking for inquiries about Dictaphone

Dear member-elect:

If you still believe that there are only nine planets in our solar system. . .


. . .that wine doesn’t breathe. . . and that you’d recognize a Neanderthal man on sight if one sat next to you on the bus. . .

. . . check your score. There aren’t. It does. You wouldn’t

Subscription letter for Natural History
2. Use sound patterns to emphasize words.

She hoisted herself up noiselessly so as not to disturb the rattlesnakes snoozing there in the sun. 

To her left, the high desert of New Mexico. Indian country. To her right, the rock carvings she had photographed the day before. Stick people. Primitive animals.

Up ahead, three sandstone slabs stood stacked against the face of the cliff. 

Subscription letter for Science84

Nightcalls, pratfalls, and jungle shrieks. . . a scattering of wings, a chattering of monkeys and big, yellow eyes in my headlights!

Headline, sales letter for Tom Timmings cigars

3. Use psychological description

Dear Reader:

First, fill a pitcher with ice.

Now pour in a bottle of ordinary red wine, a quarter cup of brandy, and small bottle of Club Soda.


Sweeten to taste with a quarter to half cup of sugar, garnish with slices of 

apple, lemon, and orange. . . .

. . . then move your chair to a warm, sunny spot. You’ve just made yourself Sangria—one of the great glories of Spain, and the perfect thing to sit back with and sip while you consider this invitation. . . .

. . . 

P.S. One more thing before you finish your Sangria. . . . 

Subscription letter for Bon Appetit

4. Make your letter sound like a letter, not an ad.

Dear Friend:

There’s no use trying. I’ve tried and tried to tell people about my fish. But I wasn’t rigged out to be a letter writer, and I can’t do it. I can close-haul a sail with the best of them. I know how to pick out the best fish of the catch, I know just which fish will make the tastiest mouthfuls, but I’ll never learn the knack of writing a letter that will tell people why my kind of fish—fresh-caught prime-grades, right off the fishing boats with the deep-sea tang still in it—is lots better than the ordinary store kind. 

Sales letter for a fish company
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